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EPRA Annual Report – CEO Summary 

Against a backdrop of historically low interest rates, negative inflation and quantitative 

easing, investors will continue to be drawn to ‘real’ assets which offer attractive yields. 

European listed real estate companies offer an average historic yield over 4% per annum, 

offering that attractive investment proposition.  

EPRA consistently argues that exposure to property is a key component in diversifying 

investors’ portfolios. Doing so through blending direct ownership with investment in REITs 

offers both the quality and location of assets which investors are seeking. Listed real estate 

companies offer investors exposure to some of the best located and excellent quality 

properties on the market.  This is one of our strongest messages. Not only this, but listed 

real estate companies offer a highly professional management, transparency and strong 

corporate governance wrapped in a liquid vehicle.  

With quality in mind, EPRA boasts an extremely strong and diverse membership of property 

companies, investors, banks and leading academics. This diverse group displays confidence 

in EPRA’s approach and the need for a strong, common voice for the industry. At the end of 

2014 EPRA membership stood at 215.  

Yet there is plenty of work which remains to be done. Since the crisis we have seen that 

tough economic conditions have presented opportunities for market expansion. With our 

ongoing support and involvement, countries such as Spain, Italy and Ireland have all 

recently reformed their listed property legislation, which has reinvigorated the property 

market and inward investment. Other countries can use this model as a blueprint to breathe 

life into their own markets. 

During 2014, we focused on three key areas, with excellent results: research, indices and 

investor outreach 

Investor outreach and promotion of the sector to both the global investment community and 

regulators remain priorities. At a basic level, we communicate the ‘bricks and mortar’ nature 

of the businesses our members operate. At a more sophisticated level, we explain the 

performance benefits of the sector as they relate to transparency, liquidity, strong corporate 

management and governance. Without doubt, we represent a strong asset class which is 

very much on the right track, boosted by new IPOs and REITs. 

We have fine-tuned our outreach message focusing on these strengths. We meet with 

institutional investors – pension funds, sovereign wealth funds, insurance companies, asset 

managers and private client brokers – each with a tailored message. During 2014, we held 



over 140 one-to-one meetings with these investors throughout Europe and held meetings in 

America, with large investors in New York and Washington DC with over USD 3 trillion USD 

in AUM.  

Our outreach activities were significantly expanded in September 2013, when we 

established an EPRA office in Hong Kong to focus on Asian markets. Since then, we have 

met the largest institutional investors massing EUR 7.4 trillion in AUM, promoting European 

listed as a viable investment opportunity. We view this as building up long-term relationships 

with the Asian investment community. We are strengthening our ties among Asian investors, 

raising our profile through our relationship with APREA and ARES and we have signed a 

memorandum of understanding with the China REITs Alliance. We believe that by 

establishing a Chinese REIT system, the concept of indirect holding of real estate will take 

root, which in turn will prompt investment abroad as it becomes the norm in China. In 2014 

we organised investor programmes for 12 European listed companies in Asia.  

We have seen continued year-on-year growth in terms of use of the FTSE EPRA/NAREIT 

index. It is a clear indication that it is the global benchmark of choice for the listed real estate 

sector.  

Our academic research continues to contribute to the wider understanding of the sector. In 

particular, ongoing studies into the benefits of blending listed real estate with direct real 

estate exposure in terms of diversification and returns is high on investor agendas. The 

research group signed off grants for various research initiatives in 2014, following a strong 

response to EPRA’s call for proposals. 

For financial Best Practice, 84 companies were surveyed in 2014 with 50% of them 

achieving an EPRA Best Practices Recommendations (BPR) award. However, some 40 

companies remained under the bronze medal standard in 2014. While we witnessed 

progress in 2014, we are hoping that with direct EPRA encouragement, encouragement from 

peers and most importantly with encouragement from investors, we will see that number 

reduce significantly in this year’s awards. We have set up a specialist investor group to 

assist in this process. The group focuses on those listed companies who misinterpret, or do 

not report, the BPR metrics and to promote increased transparency in the sector. 

2014 saw the first major revision of both EPRA’s financial and sustainability BPRs. This was 

the first revision to both sets of guidance which now fully reflect the latest trends in reporting. 

The guidance was simplified and consolidated based on feedback from our members and 

the BPR Committee which oversees the guidance. The EPRA BPRs make the financial and 

non-financial statements of public real estate companies clearer and more comparable. This 

in turn enhances the transparency, sustainability and coherence of the sector as a whole 

and plays an important part in attracting global flows of capital into the European listed 

property sector. 

On sustainability, 31% of companies surveyed won an award for their non-financial 

sustainability reporting, with almost 60% of companies reporting at least one metric.  

Meanwhile, European legislation is of course a key focus of our regulatory team, given its 

potential to impact on the real estate industry. The new Juncker Commission has committed 

to introducing less, but better, regulation. EPRA’s activities will continue to focus on 

minimising the negative impact of poorly-drafted legislation and monitor initiatives coming 



from national policy-makers, European Institutions and the OECD. This backing on a 

national level is ongoing, as REIT regimes become established.   

Our networking events go from strength to strength, which is in part due the detailed 

feedback received from delegates. They are more focused than ever and provide even 

greater value for money. At the 2014 Annual Conference we launched the EPRA App, which 

allows instant access to index and constituent data back to 1989.  

So 2014 was a strong year for the sector. It has emerged from the financial crisis in good 

shape with the five-year FTSE EPRA UK annual return stands at 17% and the FTSE EPRA 

Europe Ex-UK 16%. The vast majority of listed companies in Europe are trading at a 

premium to NAV, a strong sign of confidence in the asset class, with increased interest from 

the generalist investor community looking to income against low T-bills yields. With 12% of 

all European IPO funds directed at the listed real estate sector in 2014, among every major 

asset class our industry is clearly achieving a prominent position. 

I would like to take this opportunity to thank you all for your support during 2014, the 

commitment and dedication of all of our members, sponsors and partner organisation – and I 

should especially mention the various committees whose time commitment is greater than 

ever. Finally, thanks to the EPRA board which has enabled the finance and resources for 

EPRA to remain the voice for the listed real estate sector.  

 

Philip Charls 

EPRA CEO 

 


























